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Section 1

Why Financial Structure Matters
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Most couples set a total budget.
Very few decide how that budget should be distributed.

Without structure, spending becomes reactive.
Deposits are paid in isolation.

Costs accumulate without proportion.

Later decisions become constrained.

This is rarely intentional.

It happens because venue visits feel urgent, supplier conversations feel
exciting, and “we will work it out later” feels manageable in the moment.

But budgets do not collapse all at once.
They compress quietly.

When one category absorbs too much, something else must contract.

Often it is one of the priorities you ranked highly in your Foundations
Exercise.
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This planner exists to prevent that compression.
It helps you:

« Allocate intentionally

* Protect what matters most

- Understand trade-offs before they occur

« Approach venue conversations with clarity

You are not deciding exact numbers here.
You are deciding proportion and protection.
That distinction is important.

Once proportions are clear, individual decisions become easier.
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Section 2

How to Use This Planner

Before you begin allocating anything, revisit your Foundations Exercise.
You have already defined:

* The experience you want to create

« Your ranked priorities

« Your guest number range
« Your comfort zone for overall investment

This planner builds directly on those decisions.
It is not designed to produce an exact budget.
It is designed to answer a more important question:

How should your investment be distributed so that your highest priorities
remain protected?

Approach this in three stages:

First, confirm your total comfort zone.

Second, decide which categories deserve stronger protection based on
your ranked priorities.

Third, allocate proportions rather than precise figures.

You will see typical industry ranges referenced later in this document.
These are not rules.

They exist only to provide context.

If your allocation differs because your priorities differ, that is appropriate.
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Complete this planner together.

Discuss openly where you feel tension.

If a category expands, something else must contract.
The aim is not perfection.

The aim is clarity before commitment.
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Section 3

Reconfirm Your Budget Comfort Zone

Before allocating proportions, reconfirm the financial boundaries you
previously agreed.

From your Foundations Exercise, record your shared comfort zone:

Lower comfortzone: £________

Upper comfortzone: £___ ___ __

This range represents the level of investment at which you feel excited, not
anxious.

If spending begins to exceed this range, pressure increases.
Pressure affects decisions.

Now reflect briefly:

If your total investment were to approach the upper limit of this range,
what would you expect in return?

More guest comfort?

Higher production value?
Stronger photography coverage?
Exceptional food and drink?
Something else entirely?

Write your expectation clearly:
This statement becomes your financial benchmark.

It ensures that if you choose to invest more, you do so consciously and for
the right reasons.
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Section 4

Priority-Led Allocation Framework

In your Foundations Exercise, you ranked what matters most.
Those rankings should now influence how your budget is distributed.

A common planning mistake is to allocate evenly across categories.
But not all elements carry equal emotional weight.

Return to your top three priorities.
Priority I:

Priority 2:
Priority 3:

Now consider:

If your total investment were divided proportionally according to
importance, which category would receive the strongest protection?

Which would receive moderate protection?
Which could remain flexible?

Write your reflections:

Primary Financial Protection:

Secondary Protection:

Flexible Allocation Areas:

You are not assigning numbers yet.

You are identifying hierarchy.
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Hierarchy prevents later compromise.

If your primary priority receives the same financial weighting as a minor
preference, your foundations begin to erode.

Financial clarity protects emotional clarity.

Example (for clarity only)

If a couple ranked:

1. Guest experience
2. Food and drink
3. Celebration energy

Their strongest financial protection might sit with catering and hospitality.
Décor styling or stationery may remain flexible.

This does not make those elements unimportant.

It simply reflects hierarchy.

Your allocation should reflect your priorities — not someone else’s.
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Section 5

Proportion Planning Model

Now that you have identified which areas deserve stronger financial
protection, you can begin thinking in proportions.

Proportion planning is different from line-by-line budgeting.

Instead of asking,
“How much will this cost?”

You ask,
“What proportion of our total investment should this represent?”

Most weddings naturally cluster into broad financial groupings.
Typically, couples find that:

- Venue and catering together often represent 35-50% of total investment
« Photography and videography combined often represent 10-20%

« Attire and personal styling may represent 5-10%

« Entertainment often falls between 5-10%

* Florals and décor vary widely, commonly 8-15%

« A contingency allocation of 5-10% protects against pressure later

These are not targets.

They are observations to illustrate an example only.
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Your proportions should reflect your ranked priorities.

If guest experience is paramount, hospitality may move toward the upper
end of typical ranges.

If atmosphere styling is central, décor may justifiably expand.

If celebration energy matters deeply, entertainment may carry greater
weight.

The key principle is this:

If one category expands significantly beyond typical proportion,
something else must contract.

Now, based on your upper comfort zone, sketch an initial proportional
outline.

You may choose to assign approximate percentages below:

Venue and catering: %

Photography [ videography: ______ %
Attire: %

Entertainment: %

Florals [ décor: %

Other key categories: %

Contingency: ______ %

Do not aim for precision.

Aim for intentional balance.
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Section 6

Protected Priorities

You have now outlined initial proportions.

Before moving forward, pause.

Return to your Primary Financial Protection category from Section 4.
Ask yourselves:

If another area of spending began to increase unexpectedly, would this
protected priority remain intact?

Write clearly:
What must not be reduced, even if other costs rise?
Now consider the opposite:

If you needed to reduce overall spend by 10 percent, where would you
reduce first?

Be honest.

This exercise reveals whether your allocation reflects your values — or
simply assumptions.

Protection is not about spending more.
It is about spending consistently with what matters most.

If you intentionally ring-fence your highest priority now, later decisions
become easier.

Financial alignment reduces emotional friction.
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Section 7

Compression & Negotiation Scenario Test

Even with careful planning, certain categories may expand.
Venue and catering are the most common examples.
Before visiting venues, consider this scenario:

If venue and catering together required 10-15% more than your initial
proportion, what would need to adjust?

Would that adjustment compromise any of your protected priorities?
If the answer is yes, pause.

A venue decision should not require you to quietly abandon what
mattered most at the foundations stage.

Now consider a second scenario:

If you found a venue that felt ideal but sat slightly above your comfort
zone, what conditions would make that investment feel justified?

Examples might include:

« Greater guest comfort

« Exceptional flexibility

« Reduced need for additional décor

« Built-in contingency strength

« Seasonal or midweek pricing adjustments
- Clear scope for tailored packages

Write your conditions clearly:

Now ask yourselves:
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If a venue aligned strongly with your priorities but exceeded your
preferred proportion, would you feel confident discussing adjustments?

This may include:

« Reviewing minimum spend requirements

« Asking whether minimums can be reduced for alternative dates

« Removing or customising package inclusions

- Clarifying which elements are optional rather than compulsory

« Exploring seasonal or midweek pricing structures

« Discussing value-added inclusions rather than headline discounts

Structured negotiation is not conflict.
It is clarity.

When you understand your proportions and protected priorities,
conversations become constructive rather than uncomfortable.

Financial structure gives you leverage — not to pressure — but to decide

calmly.
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Section 8

Calm Decision Summary

Before you begin viewing venues, pause and confirm the following:

Our total comfort zone is clear.

Our priorities are financially protected.

We understand which areas are flexible.

We know what would justify stretching our investment.
We are prepared to ask structured questions if needed.

If you cannot confidently agree with these statements, return to the earlier
sections before committing to venue decisions.

Now write a brief summary for yourselves:
When we visit venues, we will evaluate them based on:
We will not allow the following to distort our decision:

If we choose to invest at the upper end of our comfort zone, it will be
because:

Financial clarity does not remove emotion from planning.
It protects it.

With proportion decided, venue decisions become simpler.

dicklloydphotography.com

=
Part of the Yorkshire Wedding @ Dick Lloyd
Blueprint Planning Framework £/ rememoToshapuy


https://dicklloydphotography.com/weddings

